‘Snow Time... 


S’no time to be a driller when the tem- 
perature is below freezing, but Myron 
Acker's driller kept right on putting down 
this six-inch, 500-foot hole for a farm 
in the Town of Franklin, Wisconsin, The 
rig is a Bucyrus-Erie 21-W. 








LESS WORK TO KEEP WORKING 





C onTRACTORS know from experience that 
Bucyrus-Erie drills are easy to keep in top working 






condition, that maintenance cost and requirements 






are low. Operators can quickly take care of 





routine maintenance because all parts and lubri- 














S| 
cation points are readily accessible, all adjust- AK | 
ments — especially for clutches and brakes — 5 | 
easily made and lasting. Contractors know, too, i ‘ 
that the welded all-steel frame holds machinery é | J 
firmly locked in lasting alignment; that machinery \ Jo 
is protected from jarring shocks by a rubber shock } a 
absorber located in the derrick head; that result- f | 
ing longer equipment life combined with infrequent | NI 
repairs, keeps maintenance costs consistently low. j * 

Investigate the Bucyrus-Erie drill models — {| i\ ‘ 


22-W, 21-W, 24-L, and 28-L — and let Bucyrus- 
Erie low-cost dependability increase your profits! 


SO. MILWAUKEE Pere. | WISCONSIN 


PROMPT DELIVERY 
On Receipt Of Order 
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Industrial wells Residential wells 


Farm wells Municipal wells 


Stock wells Irrigation wells 












PUMP.“ “Power 


AMERICAN Double Suction and Two-Stage Centrifugal Pumps 
Minimize End-Thrust Wear.:.Give Longer Trouble-Free Service 


Panis) 
DOUBLE SUCTION ltl 
(Single Impeller) t 





































fr 
{| TWO STAGE 
\ LU} fg (Back-to-back 
‘a + gh impellers) 


© The principle of balanced power .. . the equalization of 
hydraulic forces . .. which has been engineered into these 
two outstanding clear liquid pumps prevents motor power 
from being frittered away in costly and useless end-thrust. 
Horse power is devoted to the specific task of pumping! 





Type 4000 Double Suction—For a wide 
range of applications in general water supply 
and clear liquid transfer. Split case, ball 
bearing design. Enclosed type, bronze, 
double suction impeller . . . with all water 
passages hand finished and exterior surfaces 
machined. Capacities from 50 to 7000 GPM. 
Heads from 25 to 250 feet. Bulletin No. 248. 





Type 4400 Two Stage Single Suction — For 
water and clear liquid booster service. Split 
case, ball bearing design. Passage from 
first to second stage entirely within casing, 
reducing friction losses to a minimum. Back- 
to-back, single suction, bronze, enclosed type 
impellers. Capacities from 50 to 1500 GPM. 
Heads from 50 to 450 feet. Bulletin No. 246. 









ENGINEERING SERVICE — American pumps are designed to perform properly within 
definite ranges of capacities and heads, under specified conditions. Our engineering 
staff is well qualified to cooperate with consulting and operating engineers in selection 
of pumping equipment to meet individual needs. 


Write for engineering data on full line of Single Stage Centrifugal, 
Axial and Mixed Flow Pumps, and Deep Well Turbines. 


AMERICAN- WELL WoRKS 


IN OUR 80TH YEAR SPP Pumping, Sewage Treatment, and 
116 North Broadway [AMERICAN] Water Purification Equipment 
AURORA, ILLINOIS ~~ ges RESEARCH - ENGINEERING - MANUFACTURING 


Offices: Chicago * New York * Cleveland + Cincinnati + Kansas City + Sales Representatives throughout the World 
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Stock wells Irrigation wells 





e Combining of- 
fices and work- 
shops, the Schultes’ 
home building is 
both modern and 
practical. 








I2.000 Feet A Year 


Making use of their own cedure of drilling and driving pipe 
unique drilling methods, A. C. in sand, their “wash” job seems to 
Schultes & Sons of Woodbury prove the most effective. Whereas 


ordinary procedure enables a driller 


New Jersey, have established to average 20 feet in a day, the 


an enviable record while Schulteses are able to average be- 
“washing” down holes in the tween 40 and 60 feet in the same 
sand and gravel formations of sand formations using their methods. 


Their yearly drilling footage hits 
the 12,000 mark. 
Schultes-devised method has 
* SING what is perhaps the only meant Schultes-made equipment as 
id successful drilling method that well. The Schulteses manufacture 
combines spudding, rotary and jet- their own bits—a hollow type with 
ting principles, A. C. Schultes and a snubbed drilling “snout.” There 
Sons of Woodbury, New Jersey, have are holes on each side of the tapered 
prospered and expanded by using drilling edge through which regular 
their unique drilling techniques to drilling mud, Bentonite, is circulated 
put down holes in sand and gravel from the inside of the bit out into 
formations. the hole. Sections of three-inch extra 
The Schulteses are proud of their heavy-duty pipe are used for drill 
unusual drilling methods because, in pipe. Driven by a Ford V-8 engine, 
comparison with the regular pro- a two-stage pump circulates mud 


their territory. 
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Below) The power- 
ful hydraulic jacks used 


from a mud pit located near the hole, 
during which time the bit is spudded 
slowly. As the hole is shoved deeper, 
extra sections of drill pipe are added 
to the stem, much in the same man- 
ner as ordinary rotary practice. 


Halt Mud Circulation 


When the top of the water-bearing 
sand is reached, mud circulation is 
halted because of the danger of mud 
shutting off the water-bearing forma- 
tion from the hole. The casing is 
then lowered into the open hole and 
driven to the bottom of the water- 
bearing strata before the screen is 
inserted to the bottom of the hole. 

To expose the screen, the drillers 
pull the casing back with hydraulic 
jacks, capable of lifting a 150-ton 
load. At one time, the Schulteses 
used lip-casing that was screwed 
together in sections; however, on a 
few occasions, when pulling back 
this type of casing, it separated. They 






solved this problem by welding the 
casing lengths together, a solution 
that has worked to their satisfaction. 

Because a good many of the wells 
that the company puts down are 
salt wells, the Schulteses are called 
upon to handle acidizing operations 
when the screens become incrusted. 
Their usual procedure is to acidize 
the wells, using a 20% hydrochloric 
solution (including inhibitors) . This 
solution also has worked very suc- 
cessfully wher applied to lime in- 
crustations. The salt water areas are 
found near the coast at depths ol 
150 to 400 feet. Under the salt water 
sand are good-sized clay beds, some 
as thick as 500 feet. Beneath the 
clay bed the Schulteses usually find a 
fresh water-bearing sand. 


Freak Fishing Experience 


Unexpected trouble turns up often 
in any well driller’s experience. One 
interesting—although unwelcome— 
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by the New Jersey drill- 
ers are shown in one of 
the storerooms. 
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@ August C. Schultes, founder of 
the firm, casts an experienced eye 
at the job his drillers are doing for 
the Borough of Haddonfield, N. J 
The well was a 12 incher that was 
finished at a depth of 144 feet, 
producing 800 Gpm. 
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e A large water tank dominates this picture 
which shows a section of the Schultes’ storage 
yard behind their establishment. 


fishing experience befell the Schultes- 
es while they were putting down 
a 20-inch well for the County Park 
Commission in Berlin, N. J. The 
well had progressed to the depth of 
70 feet when a drill pipe broke in 
half. Knowing the nature of the 
break, the boys didn’t bother to be- 
gin regular fishing operations. In- 
stead, they purchased a diver’s mask! 

After one of the crew members 
donned bathing trunks and put on 
the mask, he was lowered into the 
hole, which was half filled with water 
of 56° F. The shivering, human 
fishing tool put a half-hitch on the 
bit’s slippery stem and was raised to 
the top. When tension was taken on 
the attached line, the half-hitch did 
not hold because of the slipperiness 
of the tool. Six times the diver was 
lowered and raised and six times 
the half-hitch slipped off. 

A special clamp was needed. The 
Schulteses returned to their shop 
to design a sure-grip clamp which 
the diver could attach to the tool. 
The clamp was so designed that the 
diver had to tighten but one bolt 
to secure the tool. The next day the 









@ With their 24-L squeezed into a dif- 
ficult setting in Atlantic City, the 
Schulteses are shown putting down a 
170-foot salt water well. The well, 16 
inches in diameter, produced 600 Gpm. 















diver made only one trip—the lost 
tool was brought to the surface with 
no further trouble. 


Cover Three States 


The beginnings of the Schultes 
drilling firm go back 28 years when 
August C. Schultes was working in 
the Philadelphia Navy Yard. Afte1 
helping a driller during his spare 
time, he became so interested that 
he purchased an old Cyclone steam 
drill of his own and devoted his full 
time to drilling wells in southern 
New Jersey. Today the firm, aided 
by August’s two sons, August, Jr., 
and Jim, covers the states of New 
Jersey, Delaware, Maryland and the 
extreme southern part of Philadel- 
phia. 

Their equipment includes five 
Bucyrus-Erie rigs—a 21-W, two 22- 
W's, a 24-W and a 36-L—six trucks, 
a Sullivan air compressor and seven 
welding machines. Fourteen well- 
experienced men, give the Schulteses 
a versatile crew that can furnish 
clients with 24-hour service. 

Very few of Schultes’ jobs are for 
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private dwellings, 90% of their work 
being done for industrial plants and 


municipalities. They also have 
drilled test holes for bridges. Their 
range of hole diameters runs from 
four to 60 inches, and their average 
depth falls between 250 and 300 feet. 
The Schulteses also install all types 
of complete water systems. 


Test Pump With Turbines 


Normally the Schulteses blow sand 
wells with air until the water is free 
from all sand. Larger wells are 
always test-pumped with turbines. 
Because of their work in this fielc, 
they are often called upon to test- 
pump and develop wells other than 
the ones they originally put down. 
In fact, the company’s reputation Is 
so widespread that a short time ago 
Du Pont Co. at Niagara Falls sent 
a “hurry-up” call to them, request- 
ing the Schultes to pump a 24-inch 
well, 90 feet deep, to a capacity of 
2,500 Gpm. They took the job and 
secured this production, lowering the 
water level only 47 feet. 

The quantity and quality of water 
found underneath the New Jersey 
terrain varies tremendously in vari- 
ous parts of the state. The Woodbury 
firm has put down wells ranging in 
production from 10 to 2,000 Gpm. 
Recently they finished three holes 
for the Teaxs Oil Refinery. The 
50-in. wells average 300 feet in 
depth and produced 1,000 Gpm after 


being fitted with Cook turbine 
pumps. 
The deepest well that the 


Schulteses have put down is a 672- 
footer, drilled for a city in northern 
New Jersey. The six-inch well took 
the Schultes crew about six weeks 
to drill, including the pump installa- 
tion. 

Despite their wide range of ex- 
perience, a well turns up now and 
then that mystifies even the Schultes- 
es. On one particular occasion they 
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drilled a 16-inch well to a depth of 
295 feet. At 125 feet, they tested 
the well and marked a production 
of 800 Gpm, but the water was not 
of good quality. They went down 
further to a depth of 295 feet and 
put in a test screen. The well then 
tested at a rate of 1,000 Gpm of 
fresh water. 

After pulling the test screen and 
installing a permanent one, the 
drillers began pumping to clear the 
water of sand. They pumped and 
pumped, but the water refused to 
clear as sand continued to seep into 
the well. It finally became evident 
that there was nothing for them to 
do but abandon the hole. To make 
matters worse, when they attempted 
to pull the casing by means of hy- 
draulic jacks, the jack—for the first 
time in the company’s history—failed 
to handle the job. 

To this day, the Schulteses have no 
explanation for the well’s failure. 

Drilling procedures, records and 
case histories of the many wells 
they have put down in their territory 
have been compiled in an interesting 
booklet. It was mailed to some 7,000 
engineers and purchasing agents of 
various firms. 


@ For the City of Woodbury, N. J., Schultes 
and his sons drilled a 16-inch hole to a depth 
of 192 feet, tapping a production of 1200 Gpm. 
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aie sgeatgaa a customer ap- 
plies to the average well drill- 
er for credit he immediately poses a 
credit problem: Is he good for the 
money? 

Actually, it is almost as simple for 
the small businessman to secure ac- 
curate credit ratings as it is for the 
big operator who subscribes to Dun 
and Bradstreet besides having ample 
data in his own files. Credit bu- 
reaus, local banks, the experiences 
of other businessmen, the reports of 
customer's references, the report of 




















um He Pay For A Well? 


By B. L. 


Gough 


the firm employing the applicant are 
the many avenues of information 
open to everyone. By making good 
use of all these sources, the small 
well driller need not give or refuse 
credit on the basis of incomplete or 
inaccurate information. 

A local credit bureau is the best 
source of accurate data, and, in the 
long run, the cheapest. Most towns 
of any size have a local bureau that 
keeps up-to-date on how-well-does-he- 
pay information. Such a bureau can 
give a “yes” or “no” to that all-im- 
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portant credit question because it 
has compiled information from all 
possible sources—many of which 
may be closed to the individual well 
drilling contractor. 

The main reason why a credit bu- 
reau can give the “straight dope” is 
because it has compiled the reports 
of other businessmen who have al- 
ready dealt with the applicant. They 
know better than anyone else how 
fast a man is with the checkbook. 

The cost of applying to a credit 
bureau for information? Here’s what 
the United States Department of 
Commerce has to say about local 
bureaus: 

“It is a simple matter to obtain 
credit bureau service for your firm. 
Call the office and ask for a represent- 
ative to call upon you, or, visit the 
bureau offices in person. You may be 
asked to become a member or simply 
pay for reports as they are ordered. 
In either case, the results are sub- 
stantially the same. You pay for the 
number of reports you use. 


Whole Picture Given 


“Many sources are contacted by 
the bureau to obtain this informa- 
tion. This method is superior to any 
mere checking of references for the 
whole picture, good or bad, is re- 
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@ Investigate credit customer's moving 
habits. 
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@ Future customer's bank should be 
checked 


ported. Courthouse records are 
checked for chattel mortgages, liens, 
bankruptcies, deeds, etc. Police rec- 
ords are noted, and newspaper items 
containing vital facts are clipped and 
placed in the permanent record. The 
most important sources of informa- 
tion, however, are the users or mem- 
bers of the credit bureau. Each user 
is required under the terms of his 
contract, to give information as to 
how his customers pay him. 

“All this means that, when calling 
the credit bureau, you can secure 
from a single source, all the informa- 
tion you need to extend credit wisely. 
In addition, you learn the actual ex- 
periences that others, both in your 
city and elsewhere have had with 
your prospective customer.” 

One of the conditions of joining 
a bureau is that each member sub- 
mit his own credit experiences with 
customers. All information is kept 
confidential except that any member 
can have a complete file of data on 
request. The bureau does not list 
the sources of information, however, 


(Continued on page 24) 
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idaho Governor 
Urges Water Code 


N his message to the Idaho Legis- 

lature (January 4), at the open- 
ing of its 1949 session, Gov. C. A. 
Robins urged that “careful consider- 
ation be given to the enactment of a 
ground-water code.” 

“As yet,” he said, “we have not 
perhaps come close to disaster but 
it can be safely said that ground- 
water supplies do have a limit—and 
further, that replenishment is not 
always rapid, since the average of 
ground-water movement is only two 
to three feet daily. 

“If I had no other reason for con- 
cern I would be forced to become an 
arch conservationist by the mere 
fact of the tremendous increase in 


the number of ground-water appli- 
cations crossing my desk every week. 
Most of our neighbor states have 
already taken this step.” 





Bpron A. Keith 

The passing away of Byron A. 
Keith at his home in Minot, 
North Dakota, Jan. 2, 1949, sad- 
dened the many North Dakota 
drillers included in Mr. Keith’s 
wide circle of friends. After drill- 
ing wells in the vicinity of Bect- 
hold, N. D., for many years, Mr. 
Keith moved to Minot six years 
ago and concentrated his efforts 
on the installing of windmills and 
pumps. No greater tribute can be 
paid to the deceased than the re- 
spect and friendship he engen- 
dered in the hearts of the commu- 
nity which affectionately titled 
him, “Barney, the windmill man.” 











Western Levels 
Reported Lower 


N the main coastal basins in Los 

Angeles and Orange Counties, 
California, ground-water levels are 
reported to be eight feet lower than 
in 1947 and two feet lower than 
in the low-water year of 1936, ac- 
cording to the December water re- 
port issued by the U. S. Geological 
Survey. In Santa Barbara County 
ground-water levels generally rose as 
December rains resulted in decreased 
pumping for irrigation. 

On the opposite coast of the 
nation, more favorable reports 
were received. Water levels in ob- 
servation wells in Vermont, New 
Hampshire and western Massachu- 
setts rose during December, and are 
higher than a year ago throughout 
the area. Levels in New Haven index 
wells continued at a record high. 
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Millions of Myers 
advertising messages 
like these will be 
working every day and 
every week in 1949 — 
delivering factual and 
interesting information 
about Myers products, 
and telling readers 
that the man who 
handles them is the 
man to see. 


When you add to this 
powerful national 
influence the expanded 
production facilities 

at the Myers factories 
and the 79-year 
reputation for quality 
that Myers alone 
enjoys, you can readily 
understand why you 
have an unprecedented 
opportunity this year. 


And your sense of 
good advertising will 
direct you to take full 
advantage of this 
wonderful Myers 
support by identifying 
your business well with 
Myers signs and 
displays, and by 
advertising locally on 
a planned program 

to tell your prospects 
and customers that 
YOU ARE THE MAN 
WHO HANDLES 
MYERS PRODUCTS. 


THE F. E. MYERS 


& BRO. CO. 
Dept. P-33, Ashland, Ohio 











NEWS OF THE MONTH 





Badger Drillers 


+ To Meet In May 

NNOUNCEMENT has_ been 

made by George M. Galloway, 
president of the Wisconsin Well 
Drillers, Inc., that his group will 
hold their 21st annual convention in 
Superior on May 13 and 14. Conven- 
tion headquarters will be the Androy 
Hotel. 

Scheduled to appear on the pro- 
gram is Professor E. F. Bean of the 
Wisconsin Geological Survey who 
will read a paper dealing with the 
identification of valuable minerals 
that may be discovered in a driller’s 
samples. Because the fishing season 
opens May 15, the day following the 
convention's close, association officers 
feel that many drillers and_ their 
friends will take advantage of the 
opportunity to try their hand at 
deep water fishing in Lake Superior. 


New Secretary Engaged 


Galloway also reports that the 
association, acting through its board 
of directors, has engaged the services 
of Ralph H. Nienow, Merrill, who 
will assume the duties of secretary 
and legal counsel for the association. 
In addition to being a competent 
attorney, Nienow studied geology at 
the University of Wisconsin and is 
familiar with many problems of the 
drillers. 

The board of directors by unani- 
mous vote also changed the proce- 
dure necessary for a driller to become 
a member of the organization. It is 
now necessary for the applicant to be 
endorsed by at least two active mem- 
bers before his application is for- 
warded to the secretary for presenta- 
tion to the directors for approval. 


June Convention 
For Michigan 

Vy a board of directors’ meeting 
2 of the Michigan Well Drillers’ 
Association held in Lansing, Jan. 30, 
the dates of June 14 and 15 were 
selected for the association’s annu- 
al convention. Lansing was again 
named the convention site. 

The same display building and 
convention headquarters as last year 
were chosen for 1949—the U. S. 
Armory Building will house the ex- 
hibits and Hotel Olds will be the 
scene of the annual banquet and 
show slated for the second evening. 
Convention Chairman Harold Arm- 
strong, who has designated June 13 
as “moving-in” day, reports that 
plans are being made for the largest 
meeting in the association’s history. 


Nebraska Group 

Holds Convention 
 beectidagetetig tp 100 well 
a 


drillers and 70 representatives 
of jobbers and manufacturers at- 
tended the 18th annual conference 
and short course held February 3 
and 4 in Lincoln at the University 
of Nebraska. 

Under the chairmanship of Vice- 
president H. O. Parkert, the morning 
session of the first day included 
talks by Herbert Swenson, U. S. 
Geological Survey; C. J. Franktorter, 
University chemist; W. N. Johnson, 
U.S. Department of Agriculture, and 
Ellis D. Gordon, state geologist. The 
annual Dutch luncheon held in the 
evening featured musical entertain- 
ment and speeches by faculty mem- 
bers of the university. 


The Driller 

















Talks by O. D. DeFrain, health 
department official and H. A. Waite, 
U. S. Geological Survey, and a tour 
of state-federal hydrologic labora- 
tories highlighted the final session. 

Officers selected for 1949 are: F. 
M. Shaner, Ainsworth, president; 
Howard QO. Parkert, Hooper, vice- 
president; Gordon, Lincoln, secre- 
tary; and Andrew Olson, Oakland, 
treasurer. 


Illinois Drillers 
Attend Convention 


TURNOUT of over 100 drillers 
Fe and manufacturers’ representa- 
tives pleased officials of the Illinois 
Water Well Drillers Association, Inc., 
at their annual convention held in 
Joliet, February 11 and 12. 

After a brief business session the 
first morning, the drillers heard a 
paper read on the availability of 
ground water in I]linois. It was read 
by a member of the state geological 
survey. Movies pertaining to various 
phases of the drilling industry were 
shown to the afternoon gathering. 
The annual banquet was held in the 
evening. 

At the final business session, the 
following were elected to the Board 
of Directors: J. T. Anderson, Morris; 
W. N. Boetsch, Crystal Lake; Henry 
Boysen, Jr., Libertyville; C. Leslie 
Johnson, Princeton; Harry Lewis, 
Orion; George A. Lyons, Stockton; 
Wm. A. McEllhiney, Brookfield; W. 
J. Neely, Batavia; Adolph Schmidt, 
Zion; C. F. Stiegman, Paxton; L. F. 
Swanson, Gibson City, and George 
F. Twigg, Rockford. 

The directors in turn selected J.T. 
Anderson as President, George Berns 
as Ist Vice President, and C. Leslie 
Johnson as 2nd Vice President. 

Announcement was made of the 
sale of the Hlinois well journal by 
the association to the newly formed 
National drillers association and 


March, 1949 


private individuals. The sale price 
was $5000, half of which is to be 
taken in magazine stock. R. R. 
Storm, who resigned as Executive 
Secretary, was replaced by Dick Fish- 
er of the state geological survey. 


Manufacturers 
Form Association 


RELIMINARY steps in the 

formation of a national associa- 
tion of manufacturers of water sof- 
tening equipment were taken at a 
meeting at the Palmer House, Chi- 
cago, on December 10. Some 110 rep- 
resentatives of 48 manufacturers of 
water softeners defined the object of 
the new association as being the 
aggressive promotion of the sale of 
water softening equipment by carry- 
ing on a comprehensive program of 
market development. 

Fred V. Hayner, president, Shep- 
ley-Hayner Corp., Freeport, Ill., was 
temporary chairman of the meeting. 
A committee was elected to draw up 
a constitution and by-laws and tosug- 
gest a name. The committee consists 
of Charles E. Russell, Elgin Softener 
Corp., Elgin, Ill., chairman; Harold 
S. Werhane, Culligan Zeolite Co., 
Northbrook, Ill.; R. B. Baird, The 
Duro Co., Dayton, Ohio; Herbert 
Wolcott, Wolcott Water Softeners, 
Columbia, Mo.; and Earl C. Rey- 
nolds, Reynolds-Schaffer Co., Detroit, 
Mich. 

Speakers at the meeting stressed 
the need for a powerful and active 
organization to represent the water 
softener industry. Expanding the 
market for water softening equip- 
ment by a program similar to that 
carried on by manufacturers of farm 
and domestic pumps and water sys- 
tems was the subject of an address by 
Herbert C. Angster, secretary-di- 
rector of the National Association 
Domestic and Farm Pump Manu- 
facturers. 





Baker Vien 


Attend Annual Conference 





ROUND table discussion, in 
A which visiting branch managers 
and salesmen participated, climaxed 
the first day’s program of the annual 
sales conference at the Baker Manu- 
facturing Co., Evansville, Wis., held 
recently in the firm’s plant head- 
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~ “‘Factory-to-you ” 
Automatic 
WATER SYSTE 
1. ADVANCE 
REPUTATION 
A complete —Thousands in daily 
line use, coast fo coast, 
“e? giving complete sat- 
istaction. 
DESIGNED . ADVANCE DESIGN, 
PERFORMANCE 
BUILT —Patented, fluted, 
streamlined design. 
To Increase High performance. 
Your Profit . ADVANCE DEALER 
POLICY 
\ —Factory-to-Dealer 
planincreases profit- 
margin. Investigate. 
WELL DRILLERS Write or wire for details and new, 
DEALERS illustrated catalog, just out. 








ADVANCE PvMP V'OMPANY. 
BERKELEY, CALIF. © HAMILTON, OHIO: 
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quarters. ‘The discussion included 
information on the Monitor line 
of water systems, pump jacks and 
windmills, and = associated service 
problems. 

Besides prominent speakers, the 
program of the second day featured 
a discussion of the company’s sales 
promotion plans and sales campaign 
for 1949. ‘The two-day conference 
also included a banquet and enter- 
tainment. 


Duro Company 
Reorganizes 
HE complete reorganization of 
The Duro Co., Dayton, Ohio, 
has been announced by its new ofh- 
cials. Makers of electric water sys- 
tems, water softeners and filters, and 
allied lines, the company was oper- 
ated under a trusteeship authorized 
by the United States District Court 
for the last two years. 

Principal stockholders of the new- 
ly capitalized firm are E. E. Eick- 
meyer and E. J. Grael, president and 
executive vice-president respectively. 
Other stockholders include Duro dis- 
tributors and employees. Eickmeyer, 
who will also be general manager ol 


(Continued on page 22) 
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Cable Tools 


" TRUSTWORTHY 
SINCE 1900 | 


Its Exclusive Features for 
Preferred Performance 


Use Acme’s Underreamer to increase hole size 
below casing ... so to lower casing and 
shut off water or cave-in. Reams faster... 
avoids key-seating . . . rounds out flat hole. 


Acme’s Reamer—with exclusive 3-cutter unit 
assures advantages over common 2-cutter 
types. Unique construction assures solid backing 
while reaming . . . cone seats firmly around 
cutters, inside . . . keeps out dirt . . . cutting 
gauge constantly held (except for normal cutter 
wear). 

, See cutter views (left). Collapsed 
Fig. 142 i ” : 

3-Cutter for ‘‘free and easy”’ in-and-out 
Underreamer of hole. Expanded for under- 
Collapsed reaming operation. No jarring 

tet) into casing . . no broken cutters. 


Body made from 1-SOLID forg- 
ing... no sub to unscrew. Hard 
surfaced cutting edges. All parts 
of PREMIUM-grade steel .. . 
’ correctly heat-treated . . . for 
| . 4 maximum field service. 


Cutters 
Expanded 





If you don't have Acme’s : 

new Catalog and Manval— oy ie an Ot 78 
expressly compiled and Acme TRUSTWORTHY 
chock-full of valuable in- Cable Tools shown in 
formation for Water Well new Catalog for Water 
Drillers—mail penny pos- Well Drillers. 

tal TODAY for your copy. 








Acme Fishing 


PARKERSBURG, 
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This driller from Poker 
Junction disputes a profes- 


sor’'s economic theories. 








Hiow the 59¢ Dollar 
Got that Way 


By Harold J. Ashe 


. following letter recently 
came into my possession. I pass 
it along Without comment. It needs 
none. 

Poker Junction, U. S. A. 
Prof. Theobald Zwiggmore, 
Quagmire College, 
Quagmire, Kansas 
Dear Baldy: 

Imagine my surprise at secing youn 
name in the Feather River Bugle the 
other day explaining about this 59c 
dollar. You always were good at 
explaining things, Baldy. Like the 
time I made the jail house after you 
pushed over Toroni’s peanut stand 
Halloween of ’35. And Toroni gave 
you a peck of peanuts for helping 
him set it right again. 

I think there’s something phony 
this time too in your long-winded 
explanation about the 59c dollar. 
You say a lot, but it doesn’t mean 
anything. 


Economics always was too much 
for me. About all I can do is a 
simple problem like: If you have 
an apple, Baldy, and give me half 
of it I get the wormy part. 

Just the same I think I know a 
thing or two about a buck. But I had 
to learn the hard way by parlaying a 
broken down drilling rig Uncle Pete 
left me into a pretty fair contracting 
business in Poker Junction. What I 
found out the last nine years you 
don’t even mention in sounding off 
in papers. Matter of fact, Baldy, 
you've overlooked the most impor- 
tant thing, like the time you smacked 
old Prince but forgot to hitch him 
to the wagon first. And you sailed 
out over the dashboard and on your 
—nose. Seems like you might get 
your facts hitched now before taking 
off in the papers. 

I’m talking about taxes, Baldy. 
Did you forget them, or don’t you 
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think you pay any? You wouldn't be 
the first college prof who thought it 
was two other fellows paid the 
freight. «And, for a fact, I know you 
always were slow reaching for the 
feed bag check. 

Anyway, Baldy, here’s what ;hap- 
pened to the $6,000 left me for my 
labors last year after paying my help, 
buying supplies and parts, and all 
business taxes. And _ believe me, 
Baldy, business taxes alone play hob 
with a little business like mine. 


My year’s net income ............$6,000.00 
Federal mcome taX....:.......... 712.00 

5,288.00 
SOMES Bate RAs e xg Sis ir bh vaca oe 75.00 


5,213.00 
City sales tax (even Poker Junction 


council men catch on fast) .... 30.00 
5,183.00 

Gasoline tax, federal and state (pri- 
vate car—not business) ........ 162.50 
5,020.50 
MRO RAN Silas seo Sersianer dan agtas adie 2.40 
5,018.10 


Luxury tax (other than separately 

shown). Even when you propose 

to your best girl, Baldy, the gov- 
ernment is leaning over the sofa 200.00 
4,818.10 

Federal tax on railway tickets (hon- 


CEBOOIY) 55:0 wiveie setae as 75.00 
4,743.10 
Real estate tax on home . 178.45 
4564.65 
Personal property tax’... ...:...:.. 2519 
4,541.46 
Tax on cabin site at Lake Sandy 
(high taxes keep me too poor to 
ot | a ae see eae rere sy. 7.25 
4,534.21 
a oe a ae ee 11.00 
4523.21 
Telephone tax (home only) ..... 23.39 
4,499.82 
Playin Card: taXie sce as ~ 1.04 
4,498.78 
Fedétal cigarette tax .......6565 76.65 
4,422.13 
State cigarette. t4X 2... 0. 0ee.05% 32.85 
4,389.28 
Liquor tax (strictly medicinal, 
BAY)? ass rcddinus¥ aencveeae oe 139.00 
4,250.28 


March, 1949 


Personal liquor purchase permit 
(OUL-Ob-state thID) ) os os oes ae a 2.00 
4,248.28 

Federal tax on matches (to dis- 

courage small kids playing with 
RROURN ioc rokc ct eten ens Aeon 65 
4,247.63 

Tax on light buJbs (for a little 


more light on the 59c dollar) .. 1.05 
4,246.58 

Tax on new typewriter (for Mary) 7.10 
4 239.48 

‘Tax on new refrigerator... «...5.4. 24.50 
4,214.98 

Tax On N€W TANSE 2.055645. 05-5. 19.43 
4,195.55 

Wak GHONEW TAGIO™..- 65,5 css en ch os 10.30 
$185.25 

HAM. OMe COLCBEAINS os snsie nace eo 2.62 
4,182.63 

Tax on theatre tickets .......... 10.40 
4,172.23 

Tax on cabaret (New Year's eve) 7.00 
4,165.23 

Auto lieense*and tax’... os. oo. . 22.80 
4,142.43 

7 oc a ¢: >, nh re 2.14 
1,140.29 

Auto tax, new cai nis Giantie Saeethe 139.20 
4,001.09 

Tax on shotgun and shells ..... 7.63 
5,993.46 

DORM INCEIING alesis. «fs atenin.n darted oaks 3.00 
3,990.46 

ranting license ® s.<<, 26.0504! on 5.00 
3.985.46 

DeCHIASOMHOVAEEr) 6 iE ECa 5.00 
3,980.46 

Hunting permit stamp (no ducks) 1.00 


3,979.46 
Miscellaneous hidden taxes passed 
on to consumer; what college 
profs call “painless taxes” Baldy. 


(Rowiestimate)) <.s.62 625.446 be 436.02 
3,543.44 
Marriage license ......... iudtee 3.00 
3,540.44 

Bond sale stamps (on sale of bonds 
to ipay Income tax)? ..:....6.6 4: 4 


3.540.00 

If my arithmetic isn’t off, $3,540 
is exactly 59 per cent of $6,000. And 
that, Baldy, is how-we got the 59c 


dollar. ‘ 
Yours, 


Joe Fallgy 
Fallgy Drilling Co., 
Poker Junction, U. S. A. 
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Blue Clay Causes Trouble in Well 


Dear Sir: 

In drilling my first well | reached a 
depth of 73 feet where there was plenty of 
water and trouble, the latter in the form of 
blue clay and sand. | was advised to keep 
pumping the well and told that the water 
would clear. After pumping the well for two 
months, | noticed the same conditions ex- 
isted as before. Deciding to go down deeper, 
| drilled 13 feet more, encountering gravel 
and water. The water rose 62 feet in the 
hole. After bailing the hole several times, 
preparatory to installing the pump, | heard 
a noise that sounded as though someone 
had turned on a big valve. When | began 





For Utmost DEPENDABILITY 
PUMPS “ty Aurore” 


AURORA DEEP WELi 
TURBINES 
are available in sizes of 4” 
to 24” for every pumping con- 
dition—oil or water lubricated. 


Streamline designed for high- 
est efficiency and longest life. 





APCO Master-Line 

WATER SUPPLY SYSTEMS 
Here is the ‘Best Buy” in 
water systems for farm and 
home. Turbine-Type, Simple, 
Compact, Silent.  Life-Time 
service of generous, low cost 
water supply. Fully Guaran- 
teed. 





We also make all 
Kinds of Centrifugal 
Pumps and Jet Pumps 











for 
SHALLOW WELLS 


Write for CONDENSED 
TODAY CATALOG “M” 











PUMP COMPANY 
58 Loucks St., Aurora, Illinois 








pumping, | found the water the same as 
before, muddied by blue clay and sand. 

| am wondering whether to put in a 
smaller pipe and drill some more in the 
same hole or to start all over again. | have 
6'%4-inch pipe in the hole now and could 
go down inside that pipe with 41/2-inch. 
Can you offer me any suggestions? 
i. %G. Pennsylvania. 


A well drilled into blue clay will 
usually produce water with a cloudy 
appearance and, as a rule, will not 
clear up even with continuous pump- 
ing. The fact that you struck a good 
vein of water in gravel at a lower 
depth, indicates there might be a 
good gravel formation below and 
we recommend you continue drill- 
ing. Fortunately, you have a large 
diameter hole so that you can go 
deeper even if it becomes necessary 
to reduce diameter, which should 
not, however, be done until abso- 
lutely necessary. 

Often times wells drilled in lime- 
stone will pump roily water which 
looks like there is lime or clay 
mixed with it and will suddenly 
clear up and deliver clear water for 
a period and then become roily 
again. 

If you are not familiar with the 
geological conditions in your locality, 
we suggest vou write to your state 
geologist who may have. sufficient 
data on the geological formations 
and water-bearing deposits in youn 
territory to enable him to determine 
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WISSCOLASTIC 


WATER WELL DRILL LINES 


WISSCOLASTIC shallow well drill- 
ing lines are especially designed 
and constructed to provide greatly 
increased elasticity. And they are 
pre-broken in at the Wickwire plant. 

From the moment you put a 
WISSCOLASTIC line on your rig, 
you get maximum performance. 
You'll notice that there’s less vibra- 


tion and whipping, less shock on 
your rig, less wear on your line and 
faster, smoother drilling action. For 
long, economical service, make 


your next line WISSCOLASTIC. 


Write today for complete information. Ad- 
dress your request to Wire Rope Sales 
Office, Wickwire Spencer Steel Division 
of C. F. & I., Palmer, Mass. 


Wire Rope Sales Office and Plant: Palmer, Mass. * Executive Office: 500 Fifth Avenue, N. Y. 18, N. Y. 
Sales Offices: Abilene (Tex.) © Boston « Buffalo * Chattanooga « Chicago « Denver « Detroit 


Emlenton (Pa.) * Ft. Worth * Houston *« New York « Phoenix 


¢ Philadelphia ¢ Salt Lake City * Tulsa 


Pacific Coast Subsidiary: The California Wire Cloth Corporation, Oakland 6, California 


WICKWIRE 


A Product of Wickwire Spencer Steel Division of the Colorado Fuel & Iron Corporation 
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— RED JACKET = 


+ 


Abita Ulay 


To Increase Your Pump 
and Water System Sales 


with a 


RED JACKET 
Working Pump Demonstrator 


PLUS 


Greatly increasing your sales of bathtubs, 
sinks, plumbing fixtures, paint, linoleum, 
many hardware items and hundreds of 
related products that go hand in hand 
with the sale of a water system. 
This quiet running Red Jacket 
Demonstrator consists of the popular 
“RC shallow well factory assembled 
water system, mounted with all fittings, 
ready to plug in. The cost of the demon- 
strator equipment is only $5.95 plus the 
cost of the standard water system. It 
may be sold at any time with no loss 
of investment. 

Here is an extra salesman 
in your store, stopping 
store traffic for a ‘‘demon- 
stration'' and making sales 
for you. Write for com- 


Dealer 





“water 





products plete information about 
= this valuable helper in 
your store. 


RED JACKET MFG. CO., Davenport, lowa 








more accurately than we can what 
the possibilities are. 

We also suggest you send a sample 
of the water to your state geologist 
or State Department of Health for a 
chemical analysis. They will then be 
able to tell you whether there is any 
mineral in the water or just what is 
causing the discoloration. 


Ye a + 
Klinger Named 
IRECTING the sale of Wick- 
wire rope in the mid-continent 

area (Houston and Abilene, Texas, 
and Tulsa, Oklahoma) will be E. 
L. Klingler who was recently named 
to this position by the Wickwire 
Spencer Steel division of the Colo- 
rado Fuel & Iron Corp. Klinger, who 
is now permanently located at Hous- 
ton, Tex., previously operated out of 
the firm’s Palmer, Massachusetts, 
sales office. 


Introduce New 
Line Of Pumps 


NEW line of medium duty tur- 

bine pumps has been put on 
the market by the Roy E. Roth Co., 
Rock Island, Illinois. According to 
the company, these medium-duty 
pumps, available in many types, were 
designed to provide a low-priced line 
for use in water supply service, 
condensate return and boiler feed 
service or any application where non- 
viscous and-non-abrasive liquids are 
handled against moderate pressures. 
The capacities available in the new 
line of pumps are 2 to 10 gpm and 
100 to 200 head feet in water at 3,450 
rpm. 

The only moving part of the tur- 
bine type pump is said to be the 
impeller which is mounted on a 
stainless steel shaft and turns on two 
ball bearings. Further information is 
available on request to the manu- 
facturer. 
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Striving to impress upon her young 
son the importance of attending di 
vine services, Mother pointed to a 
picture of the pilgrims going to 
church. “See,” she said, “they went 
to church every Sunday.” 

Son (noting the guns carried by 
the men): “Gee whiz, Mother, I'd 
go to church every day if I could 
shoot Indians on the way!” 


A man with a nose as red as a tail 
light was arrested for selling whiskey 
without a license. He came up be- 
fore the jury, and a clever lawyer 
was defending him. He put the man 
on the witness stand. 

After a dramatic pause the lawyer 
said: “Look carefully at this man.” 
Then he paused again for a long 
time. “Now, ladies and gentlemen 
of the jury. You've looked carefully 
at the defendant. Can you sit there 
in the jury box and believe that if 
he had a quart of whiskey he would 
sell it?” 


“You wrote a policy on a 92- 
year-old man?” gasped the insur- 
ance branch manager. 

“Sure,” replied the new and elated 
salesman, “our statistics show that 
few men die after 92.” 


Just as a small-town butcher was 
explaining the merits of a roast to a 
customer, another lady rushed in and 
interrupted him. “Give me a_ half 
pound of cat meat, quick!” she or- 
dered. 

Then she turned to the first cus- 
tomer and said, “I hope you don’t 
mind my being served ahead of you.” 

“No, no!” shrugged the other. 
“Not if you’re as hungry as that!” 


. 
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“I've called to ask your consent to 
marry your daughter.” 

“Have you seen her mother?” 

“Yeah—but that’s all right. We'll 
be living out of town.” 


A Scotch gentleman asked a friend 
of his to pay a visit to his house to 
hear his daughter sing. 

After she had finished singing, the 
proud father said to his friend: 
“Weel, hoo dae ye like it? Wha’ dae 
ye think o’ her execution?” 

“Mon, I’m in favor o’ it!” 


A gentleman had spent an un- 
comfortable night in a hotel due to 
bed bugs, and later wrote to the hotel 
to complain. 

Back came the reply: It was the 
first complaint the hotel had had. 
Inquiry had failed to reveal any ex- 
planation for the unprecedented oc- 
currence. Nevertheless, the stringent 
precautions taken in the past would 
be redoubled in the future. 

Then out of the envelope fell a 
slip which read: “Send this crank 
bug letter No. 2.” 


Driller: You should be ashamed of 
yourself. I hear that you still let 
your poor old grandmother toil at 
the spinning wheel. That's really 
pitiful. 

Operator: Pitiful, hell! Last night 
she won 200 bucks on the red. 


At a warm-up of the Quiz Kids 
radio show, somebody asked, “Can 
you think of any proverb that helps 


you in relations with your own 
father?” One angel-faced moppet 
shot up her hand and _ piped, 


“There’s no fool like an old fool.” 
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Duro... 
(Continued from page 14) 


the company, has been vice-president 
and general manager of the Dayton 
Pump and Manufacturing Co. for 
the last 20 years. Graef was formerly 
an executive of the Delco division of 
General Motors Corp. 

According to the new officials, no 
changes are planned in the physical 
structure of the organization. Pro- 
motional plans are said to include a 
long range program of advertising. 


Mav Sells Out 


URCHASE of the C. W. May 

(Tampa, Florida) well drilling 
business by Larry J]. Vollrath of 
Stuart, Florida, was announced re- 
cently by the latter. Vollrath said 
he would now be able to drill wells 
with diameters up to six inches. 





PAY ROLL DEDUCTIONS 


are simplified and easily made 


INCOME and EXPENSE ITEMS 
are immediately available for tax 
purposes with the 


ONE BOOK BOOKKEEPING 
SYSTEM 


For Well Drill Operators 


Attach a dollar bill and this ad to 
your letterhead or business card for 
DRILLER’S FIELD RECORD booklet, sam- 
ple sheets and other pertinent infor- 
mation. 


Mail to: 
DRILLER RECORDS 
BELLE MEAD, N. J. 
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Creek Provides 
Well Loeation 


HE middle of a creek near San 

Bernardino, California, — pro- 
vides the unusual location for a well 
operated by the Muscoy Mutual Wa- 
ter Co. Although the creek is dry 
most of the time, it carries a substan- 
tial volume of water during normal 
rainfall and, in flood years, carries 
a tremendous amount. 

However, the peculiarities of the 
stream in no way affect the well be- 
cause a completely sealed submer- 
sible pump brings water up from the 
underground formations at a steady 





rate. The Byron Jackson pump is 
mounted on a foundation located 15 
feet below the normal creek bottom. 
After installation, the submersible 
discharge elbow was covered and the 
marine cable to the motor of the unit 
protected by conduit. The pump it- 
self is a 14-inch, 2,000-gpm_ unit 
pumping against a total head of 
200 feet and powered by a four-pole, 
440 volt, 60-cycle motor supplying 
125 hp. 
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“Sell “Mondor tor 


plenty of water” 














@ A water system is a family affair 
. . + even more important to the 
wife than to her husband. With 
MONITOR, it’s easier to sell the 
whole family. 

Here’s the deep-well pump de- 
signed to put plenty of pressure 
behind every faucet, and to get 
full efficiency from every kilowatt, 
with any depth of well up to 400 
feet. 

With Monitor, there’s a difference 
you can demonstrate .. . precision 
gears, positive oiling, sealed work- 
ing parts. And don’t overlook 
emergency operation with engine 
power, if the electricity fails. 

For water systems, pumps and 
jacks, windmills and well equip- 
ment, depend on the Monitor line. 


a a 
ma CCmRa 
Z FREE Monitor | Write Dept. K, Baker Mfg. a Soo 


Pump Selector 


Evansville, Wisconsin 


FREE Tools lating d 
To Help You Sell 


| 
| 
| 
fe | ; 
vf | [] Monitor Pump Selector 
| 
[ 
| 


Mondor __ 
—~“Sanequat Sv8EMS 20 TO 40 FM 





we 


. *. ae "guerre 


Qe nee HUM ITE oe 
Sean Tasen SYSTEMS ond PUMP HACKS 


[] Monitor Catalog Manual 





Here’s a simple, accurate pocket scale Name i cr a i oe 
to help you pick the right pump. Now 
it’s easy to tell in a minute the right size 
Monitor jack, deep-well pump or wind- 
mill for any depth of well. Get one of 
these handy pump selectors free... write 

us today at Evansville, we'll be glad to State ? 7" pele RS sree 2 
send you one. 


ne ee ne ee ee 


City . County- 


oe 


fee qeumee ce ces cee eee oe eee ee oe ee oe od 


BAKER MANUFACTURING CO.- EVANSVILLE, WIS. 
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SURPLUS 


WELL RIGS 


For Sale 


COMPLETE ASSEMBLY 
with All Necessary Tools 


17 Chevrolet 4x4 14%) ton 


cargo trucks and— 


GMC 6x6 12 ton cargo 
carriers, all with 36 foot 
tripods (18 foot sections), 
and winches, front mount- 
ed. Capacity — 10,000 Ibs. 
Trucks’ capacity—250 feet 
of 8 inch casing. 


International 6x6 3 ton 
oil field rig trucks with 
winches, front and rear, 
capacity —40,000 lbs. Self- 
raising boom on rear of 
trucks. 


Credit... 
(Continued from page 9) 


thus protecting each businessman in 
his relations with customers. 

Before the bureau can give a re- 
port, it needs to know the applicant’s 
full name, his wife’s maiden name, 
his employer as well as all available 
references. This basic information 
makes identification easy—makes it 
simple to check the customer’s abili- 
ty to pay. 

Credit Bureau Information 


According to a study of the De- 
partment of Commerce, businessmen 
can reasonably expect credit bureaus 
to furnish: Information on the cus- 
tomer’s residence and the frequency 
of his moving, an important part 
of the credit picture because it 
indicates his stability—a man who 
has a long history of moves usually 
has a poor paying record to go with 
it; a verification of the applicant’s 
source of income through a check 
with his employer to find out wheth- 
er or not he is employed at all, is a 
regular, part time or occasional 
worker; his approximate income; 
number of his dependents which, 
along with the amount of his income, 
indicates his ability to pay his debts; 
reports of other businessmen in their 
dealings with him, probably the most 
important single factor in deciding 
whether or not to extend credit; and 








Each rig is complete with ap- 
proximately 70 items of tools, in- 
cluding chain tongs, pipe dollies, 
pipe elevators, wrenches, etc. 


miscellaneous background informa- 
tion such as age, police records, if 
any, property registrations, etc. 

Local credit bureaus are usually 
closely allied with bureaus in other 
cities. They are thus able to give 
credit information on a new resident 
when needed. They can also direct a 
member to him as a good sales pros- 
pect—give the well driller, for in- 
stance, a chance to be Johnny-on-the- 
spot to capture new business. 

But what about the well driller 
who lives in a town too small for a 


for information and details write: 


SOUTHERN CALIFORNIA 
EDISON COMPANY 


Transportation Dept. 
P.O. Box 351, Los Angeles 53, Calif. 
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regular credit bureau? Basically, the 
procedure he should follow is the 
same as that of the credit bureau— 
except that he must gather the in- 
formation by himself. 

One Middle West driller has re- 
duced his investigations to a simple 
routine. When a customer applies 
for credit, he asks him to fill out a 
form. Says this driller, “You can buy 
regulation credit information forms 
from almost any office supply store. 
But I prefer one I’ve worked out. 
It cost very little because it was 
mimeographed in a local letter shop.” 

Besides asking for the customer’s 
full name, his wife’s maiden name, 
length of time married, number of 
children and dependents, the form 
lists these questions: 

“Your occupation? 

“Your employer? 

“How long have you worked for 

him? 

‘Previous employer? 

“Number of years with him? 

“Present salary? 

“Any other income? What is the 

source? 

“Name of your bank? 

“Own your home? 

“Its address? 

“Previous address? 

“How long did you live there? 

“Any mortgages on your home? 

“List other firms with whom you 
have established credit. 

“List three personal references. 

“Have you any large outstanding 

debts? If so, with whom and in 


what amounts? 

Merely having the filled-out form 
is not enough. It is necessary to check 
every bit of information thoroughly 
because any applicant can give in- 
accurate data if he wants to. 

The driller first checks with the 
customer's bank. Banks as a rule are 
unwilling to give much information 
but they will tell the number of fig- 
ures in a man’s account—four, five, 


March, 1949 





SELL 
DEMING 
FEATURES 
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@ You, in your profession of well 
drilling, are looked upon as the 
best judge of pumps and water 
systems in your community. You 
know what to look for in a pump. 
That is why we believe you will be 
interested in having a new booklet 
which gives a graphic picture of 
the outstanding features of Deming 
Pumps and Water Systems. You will 
see at a glance the IMPORTANT 
Deming Features that assure your 
customers the BEST VALUE for their 
investment. Don't delay ... write 
for this helpful new booklet NOW! 
THE DEMING COMPANY 


512 BROADWAY @ SALEM, OHIO 


Dera G 


PUMPS AND WATER SYSTEMS 
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_,. Get Macwhyte 
HI-LASTIC WIRE LINE 
For efficient, 


economical drilling 
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Macwhyte Hi-Lastic’s 
“built-in” elasticity al- 
lows tools to strike 
sharp, hard blows. It 
keeps the bit turning 
better... reduces tend- 
ency for the hole to get 
out of round and for the 
bit to channel. Like all 
of Macwhyte’s Wire 
Lines, Macwhyte “Hi- 
Lastic” Line is internally 
lubricated. Circular lists 
and describes all Mac- 
whyte Cable Tool Drill- 
ing and Sand Lines. 


Ask for Circular No. 47-21. 


NO. 954 
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Get the correct line for your equipment from 


MACWHYTE 
COM PANY 


2939 Fourteenth Avenue, Kenosha, 


Wisconsin, or any authorized 
Macwhyte Distributor or Mill Depot 


six. Bank executives will usually give 
an offhand opinion like “To the best 
of our knowledge, he pays his debts 
promptly’—and their opinion can 
be trusted. 

Checking with other businessmen 
listed on the applicant’s form is the 
next step. A form letter with the 
applicant’s name filled in and an en- 
closed return envelope get results ac- 
cording to this driller. “Most busi- 
nessmen are glad to cooperate. The 
time often comes when they want 
similar cooveration from me.” 

He then gives the courthouse mort- 
gages and lien records a quick check, 
sends another routine letter to the 
police department. The latter al- 
ways replies saying whether or not 
the man has a known criminal rec- 
ord. 


Makes Decision 


Only when all the information 
from various sources is gathered does 
this well driller make his deciston— 
which, with the data, is a reasonably 
sure one. Telling the customer of 
that decision is another problem. He 
usually sends a personal note or calls 
the customer on the phone if the 
answer is affirmative. If not, “that’s 
a more ticklish matter,” as he puts it. 
But this is the way he handles the 
situation: 

“T’ve found that a tactful letter is 
best. I point out that the information 
I had might have been incomplete 
(although usually it’s very com- 
plete), and that if he has any ad- 
ditional facts that might swing the 
decision the other way, I'll be de- 
lighted to have him drop in and tell 
me about them.” 

That’s the story of how one well 
driller took the credit problem by 
the horns and solved it to fit his 
needs. Every small contractor, who 
must work without the aid of a local 
credit bureau, can do the same. No 
matter how small the amount of 
credit asked, he should look into the 
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applicant’s ability and willingness to 
pay. Small accounts have a way of 
growing slowly after the first “credit, 
please.” A check at the beginning 
will be worth the little time and 
money spent. Troublesome collec- 
tion worries won't occur; the ledger 
will have no “bad debts”; the embar- 
rassing situation of refusing credit 
later on won't come up. A man’s face 
may be as honest as the day is long, 
but it is more profitable to make 
sure—it may be a long day before 
his bills are marked “paid in full.” 


Distribute Calendar 


T HE full-length calendar of The 
F. E. Myers & Bro. Co. showing 
every product in the Myers line has 
proved popular with jobbers and 
dealers, according to the company. 
The first edition of the calendar was 
issued in 1889 and since that time 
has been distributed every year. 
When a poll was taken by the com- 
pany among jobbers and dealers 
three years ago, 70% of the replies 
indicated that the large calendar with 
its illustrations was preferred to a 
modern type. The firm mailed 
22,000 copies of the 1949 poster. 


YOU TOO CAN HELP 
through RED CROSS 
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You Can 
Be Sure 


With A JENSEN 


Most folks can only be sure 
of two things — death and taxes. 


Drillers can add one more 
thing—customer satisfaction 
when a Jensen Pump Jack is in- 
stalled over any well 100 feet 
or deeper. 


Drillers who know about Jen- 
sens are ahead of drillers who 
don’t. So, git “a head” by writ- 
ing to Coffeyville today fer free 
literature. You'll be glad you 
did. 


JENSEN 


BROTHERS MFG. CO. 
COFFEYVILLE, KANSAS, U.S.A. 
EXPORT OFFICE, 50 Church St. 

New York City 
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NOTHING MOVES 
below the surface 


BUT WATER 










Injector Pumps, originated by Jacuzzi, have 
revolutionized water pumping. And Jacuzzi 
Injector Pumps today, embodying many exclu- 
sive patented features, are still way out in front 
in efficiency, economy, dependability. With 
only one moving part and no moving parts in the 
well, service and upkeep are negligible. Pump 
requires no lubrication hence no contaminating 
water. Whenever you recommend Jacuzzi for 
‘Automatic Water’ you can be sure of an en- 


CR) . . sisciiee 
oS thusiastic satisfied customer. 


2 
oe IT'S EASY TO SELL 


We believe Jacuzzi has the finest 
bunch of Pump Dealers in America 
and we back them up accordingly. 
Write today for Jacuzzi catalog illus- 
trating Jacuzzi’s complete line for 
deep and shallow wells. 










PUMPS & WATER 
SYSTEMS 


JACUZZI BROS., INC. 
Originators of Injector Type Pumps AND THEY KEEP YOU SOLD 


RICHMOND « CALIFORNIA 
PLANT ALSO AT ST. LOUIS, MO. 
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DRILLS FOR SALE 


Bucyrus-Erie 22-W drill. 
Type E with casing reel. Out 
2 years. Excellent condition. 
G. L. Shawver, 114 Minnesota, 
Ottumwa, Iowa. Ph. 6445-W. 


Business for Sale 


Complete well drilling busi- 
ness in one of Nebraska’s 
fastest growing cities. Demp- 
ster drill and tools for wells 
4” to 24” and 1000’ deep. 4 
room modern home with full 
basement apartment. 24’x24’ 
shop. Business established 20 
years. List of tools on request. 
Price $10,000. A. A. McPher- 
son, 2201 Ave. C, Scottsbluff, 
Nebr. 


Bucyrus-Erie 24-W drill, type 
E trailer mounting. Drill has 
recently been thoroughly over- 
hauled and new International 
U6 gasoline engine installed. 
Also extra jackshaft fully as- 
sembled—new. Price complete 
$5000. Walter S. Williams, 1465 
E. Garfield, Phoenix, Arizona. 


1949 


March, 









DRILLS FOR SALE 


One Keystone 50 well drill 
with six-inch tools and cables. 
Six months old, on °'34 Dodge 
truck. H. E. Shirley, Stephen- 
son, Virginia. 


Bucyrus-Erie 21-W equipped 
with tools, mounted on good 
truck ready to go. Priced to 
sell. Call or write. Fancher 
Graham, Crossville, Tenn. 


Armstrong, wood frame, 
trailer mounted, Lauson en- 
gine. Above machines must 
be sold, best offer takes them. 


Mrs. A. Goldbeck, 324 East 
Hancock St., Appleton, Wis. 
Pipe & Star 240 mounted 


COE Dodge °41 L.W.B. truck 
like new, machine 1 yr. old. 
With or without tools. Aqua 
Drilling Service, Park Ridge, 
Ill. 


Failing rotary 1500’ capacity, 
32’ etxra heavy mast, Gardner- 
Denver pump, drill mounted on 
Ford V-8, tandem drive truck. 


Reasonably priced. Fred E. 
Butler, 1013 So. Cedar St., 
Casper, Wyo. 


M 6 W Engineering Labora- 
tories Inc. rotary well drilling 
rig, 200’ drill pipe, 20 new & 
used 4” to 10” bits. Rig 
mounted on 1946 Ford truck. 
Everything in good condition, 
tires like new. Price $7000. 

. A. Spicer, 1011 Watson 
Boulevard, Johnson City, New 
York. 


All steel well drill, almost 
new. Mounted on 1942 10-wheel 
GMC truck. Complete set of 
tools. Contact J. W. Holstine, 
2125 Edmond Street, St. Jo- 
seph 22, Missouri. 


Almost new Ideco 10 drill- 
ing machine mounted on 1936 
Ford truck. With tools and 
cables, $2750. Has drilled 500’. 
Jasper Newlin, Newton, III. 








DRILLS FOR SALE 


Two No. 30 Sparta well drill- 
ing machines with cable shocks, 
Allis-Chalmers motors, 1 trail 
type, 1 semi-trailer, without 
drilling tools — $1800 each. 
Henry Boysen, Jr., Libertyville, 
Illinois. 


Business for Sale 
Two Bucyrus-Erie 22-W rigs, 


one 50 Keystone. All rigs 
in fine condition and now 
running. Rigs mounted on 6 


x 6 army trucks. Three good 
utility trucks, nine strings of 
tools, fishing tools, ete. W. T. 
Feazell, Box 1414, Mountain 
Home, Ark. Phone 34-W. 


New 240 Speed Star mounted 
on ’°36 International truck. 
Rig drilled less than 1000 ft. 
Sacrifice price. Inquire Thelma 
Furry, Atty., 815—2nd Na- 
tional Bldg., Akron, Ohio. 


Drilling machine for gas or 
water wells, 600 ft. depth, 4” 
6” bailers. Mounted on Stu- 


debaker truck. Chev. motor 
runs drill. All steel const., 
good shape. $1800. Mrs. J. 


A. Bump, Beaver, Ohio. 


33 Armstrong machine 
mounted on truck with ca- 
bles. 1—-set of 6-mch tools, 
1 set of 4-inch tools. Located 
in Wisconsin. Box 280 


Pipe & Keystone 50 mounted 
Dia. T truck, with or without 
tools. Very good condition, a 
real buy quick sale, Aqua 
_ Service, Park Ridge, 
ll. 


21-W Bucyrus-Erie drill com- 
plete with tools and cable, 
mounted on Ford V-8 truck. 
Good condition. Price $2000. 
1000 ft. of well casing may be 
purchased with machine if de- 
sired. Suburban Well Drill- 
ing Company, Lake Street and 


Church Road, Elmhurst, IIli- 
nois. Phone 297. 
(continued on page 30) 
29 








DRILLS FOR SALE DRILLS FOR SALE MISC. FOR SALE 


(continued from page 29) wo 5% Keystone drills. 300 feet of new 4'% inch 
will sell with or without tools pipe in 10 foot lengths with 
. and truck. Box 287 drive couplings, one set of 

All steel well drill, truck tool wrenches for 3% inch 
a =— ed aoe squares; one set of tool 
“f ord motor, t. a wrenches for 4-inch squares; 
steel telescoping mast, pipe MISC. FOR SALE one Waukesha XAH verso 
braced, rubber shock absorber. s a ee ,one Continental motor, model 
Less tools. Borneng Impl. Co., 500 ft. new 4’ bl. P.E, pipe F186. Rachbauer Bros., Dur- 
Gilbertville, Tow. $1.50 per ft.; 600 ft. new 4 ham Center, Conn. 

galv. P.E. pipe $1.80 per ft.; 
600 ft. new 4” galv. T&C pipe 
e $2.10 per ft, F.o.b. north- 4” black well drillers pipe, 

3 Clark machine heavy duty eastern III. Box 295 also 3” galv. well drillers 
spudders manufactured by pipe and 34 joints of 614 and 
sa — ag ad 6°%< used once. Black and galv. 
“4 1 No. ‘es ail ta. Acl NEW NAVY aU RPLUS pipe for sale. Box 292 
condition mounted for quick ‘ 
moving. No. 50 and No. 55 60 TON “Le oe LIC JACKS WANTED 
mounted on 40x12 solid tires— 60 OFF 
ball bearings. No. 25 mounted WATSON STILLMAN MFGR. ° 
on pneumatics, complete with Jacks ideal for casing pull- _ Wanted to Buy: One set 4 
Federal truck tractor. Box 289 ing operations. Two pieces. In- inch tools in good condition. 

dependent hand pump. Jack Forder & Shilling, Rt. 
unit plus flexible copper. Pipe Sterling, Illinois. 

21-W Bucyrus-Erie water a — $280 : : 
well drill. New in August SAL E PRICE $112 Wanted : Two pumps either 
1948, mounted on 11% ton 1936 — 3 - horizontal double suction or 
Federal truck. Truck over- BERKELEY DISTRIBUTORS, vertical turbine having capac- 
hauled and in good condition. Inc., 16 Johnson Ave., Dept. ity 5,000 to 10,000 gpm at 
Dri}! like new. Price $3,200. D., Hackensack, New Jersey. 75 THD. Rm, 4200, 141 West 

22-W Bucyrus-Erie water Jackson Blvd., Chicago, III]. 
Ne drill. Complete with cat- 
eads, casing reel and_ tool Almost all sizes pipe in lim- 

_—- oe ggg on 3-ton 1933 ited ——, from *,” to POSITIONS 

odge truck. Truck recently 6”, both black and galv. Also 
overhauled and in good con- larger pipe up to 10” in black WANTED 
dition and equipped with only and 1” drill red for hol- 
power winch. Drill purchased low rod drillers. Wire line Pumpman with 20 years ex- 
new February 1948. Price com- cable, rope socket, stems, jars, perience. All types of ver- 
plete $4,800. E. D. Underwood, bits, bailers, fishing tools, tical and horizontal pumps, 
Box 26, Clovis, California. drive points, screens, etc. The deep well turbines. 10 years 

Gow Co., 13185 Ohio Ave., with pump mfgs. Desire po- 
Detroit 4, Mich. Phone WEb- sition with either well drilling 
£ ster 93-5545. contractor or pump mfrs. in 

Keystone 50 mounted on Eastern states. Write Box 
White truck—V-belt drive. Re- 1444. Syosset, N.- Y 
cently rebuilt. Without tools. Sa aca ile : 
Louis E. Allyn, Canaan, Con- 1-drill stem (4” diam., 16’ 
necticut. Phone 100. long), 1--set jars (drilling), Water well driller desires 

1--open side swivel socket, all position where experience and 
2%, x 3% joints—7 API, 2 jack responsibility count most. Med- 
end wrenches to fit 4” squares. iterranean area or foreign 
Business for Sale Price $250: Radke Bros., Casey service preferred. Will sub- 
Road, Libertyville, Illinois. contract. Box 290 


Well established well driliing 
and pump business in central 


Wisconsin. Modern Bucyrus- ft. HELP WANTED 


Erie equipment including full 40,000 new .heavy duty 

line of drilling and fishing rigid ~— pipe 4-5” in- 

tools for 4” to 24” wells. Also side, 5-14” outside in 10 ft. Water well cable tool drillers 
trucks, forges and everything loathe. Tdeal for well casing, and water pump repair man 
to make up a complete well irrigation, sewer, gas_ vents. for northern Illinois. Write 
drilling and pump service. A Price 50c foot. Good-All Mfg. giving qualifications and wages 
real opportunity. Box 282 Co., Ogallala, Nebraska. desired. Box 294 








Open New Office newly-formed Peerless sales district 
‘ was J. W. L. Stone, formerly a field 


NNOUNCEMENT of a sales engineer for the Peerless division in 
4 personnel change and the the Southwest district. As district 
opening of a new district office inthe manager, with headquarters _lo- 
Peerless Pump division, Food Ma- cated at 4330 Leavenworth Street, 
chinery and Chemical Corp., was Omaha, Nebraska. Stone will super- 
made recently by company Officials. vise sales in most of the Middle West 
Appointed district. manager of a states. 
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It’s Quiet 


) 





It’s Economical 
and, BROTHER... 
IS IT DEPENDABLE! 


The compact F&W Bullet Jet is a pleasure 
to install and it’s a joy to both dealer and 
customer afterwards because its foolproof 






mechanism cuts service calls to a minimum. 

The one moving part in the Fe W Bullet 
Jet pump is precision-machined from endur- 
ing bronze. 

This clean design and sturdy con- 
struction reflect the manufacturing 
skill and engineering common sense 
gained by building dependable wa- 
ter systems for 83 years. There are 
F&W water systems for every well 
depth and every capacity require- 
ment. Send for the facts on the line 
of guaranteed dependable FaW 





water systems. 














# Pree Slide Rule Pump Se‘ector 
Tells instantly the pump to use 
for any well depth and capacity 
need. Send for yours today. 








_FUNT & WALLING MFG. CO., INC., 397 Oak St., Kendallville, Ind. 
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12,000 Feet a Year..........cccsceees 


Making use of their own unique drilling meth- 
ods, A. C. Schultes & Sons of Woodbury, New 
Jersey, have established an enviable record 
while ‘‘washing’’ down holes in the sand and 
gravel formations of their territory. 


Can He Pay For A Well?.............. 


Determining whether or not a man will pay 
his bills is often difficult for the average well 
drilling contractor. Here are a few hints on 
compiling reliable information about a cus- 
tomer before entering his name under ‘‘ac- 
counts receivable.” 


lee a Graal (hie vo) a/a ne bee 6. 


Idaho Governor Urges Water Code 
Obituary — Byron A. Keith 
Western Levels Reported Lower 


News of the Month............. 


Badger Drillers to Meet in May 

June Convention for Michigan 
Nebraska Group Holds Convention 
Illinois Drillers Attend Convention 
Manufacturers Form Association 


How the 59c Dollar Got that Way. 
From the Mailbag.............. 
ag EC ol APE ae Eee aes eae 
Bargain Counter................. 
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